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Cash and income needs analysis
Client A Client B

Final expenses fund
To Provide for expenses your survivors will face at  
your death, such as funeral expenses, medical bills, 
administrative costs, and legal fees. $ $

Debt fund
To help pay all outstanding bills, loans, and 
credit card balances. $ $

Emergency fund
Prepare for the unexpected with an emergency fund  
of 3-6 month’s expenses. $ $

Mortgage/Rent fund
Mortgage balance $  or 
Monthly rent of $ for years $ $

Education fund
To provide for education of your children or grandchildren 
in the event of your death. $ $

Income replacement1

To provide an income for your survivors. 
Monthly income of $ for  years $ $

Legacy
To provide for your favorite charity, non-profit
organization or school in the event of your death. 
To leave a legacy for your family. $ $

Subtotal $ $

Subtract savings, investments, non-qualified 
annuities and existing life insurance

$ $

Total dollars required $ $
1 To take into consideration Social Security benefits, go to Social Security website, www.ssa.gov.

NOT A DEPOSIT NOT INSURED BY ANY FEDERAL GOVERNMENT AGENCY MAY LOSE VALUE NO BANK OR CREDIT UNION GUARANTEE NOT FDIC/NCUA/NCUSIF INSURED

Policies issued by American General Life Insurance Company (AGL), Houston, TX except in New York, where issued by The United States Life Insurance Company in the City of 
New York (US Life). AGL does not solicit, issue, or deliver policies or contracts in the state of New York. Guarantees are backed by the claims-paying ability of the issuing insurance 
company and each company is responsible for the financial obligations of its products. Products may not be available in all states and features may vary by state. Please refer to the 
policy for more information.
All companies above are wholly owned subsidiaries of Corebridge Financial, Inc. Corebridge Financial and Corebridge are marketing names used by these companies.
This material is general in nature, was developed for educational use only, and is not intended to provide financial, legal, fiduciary, accounting, or tax advice, nor is it intended to make 
any recommendations. Applicable laws and regulations are complex and subject to change. Please consult with your financial professional regarding your situation. For legal, accounting 
or tax advice consult the appropriate professional.
© Corebridge Financial, Inc. All rights reserved.
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http://www.ssa.gov
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