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18 term durations

are a(big deal!

Customization made easy.

The flexibility of Select-a-Term allows it to be used for a variety of needs, whether for personal
or business. Offering 18 term durations (10, 15-30, 35 year), Select-a-Term allows your clients to
purchase the right amount of life insurance for the specific length of time the insurance need exists.

Mortgage Protection
The off-year durations of Select-a-Term allows you to tailor your client’s protection to the remaining
years left on their mortgage.

Take Jonathan, who has 24 years left on his mortgage. Rather than purchasing a 30-year term -
longer than the insurance need - Select-a-Term allows you to tailor a 24-year term to cover the
specific mortgage protection need.

¢ 35-year-old male, Preferred non-tobacco, $350,000 Select-a-Term

® 24-year term duration $337.28 annual premium

® 30-year policy $373.37 annual premium

Cost comparison: 24-year vs. 30-year
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Buy-Sell Agreement

Ensuring business partners are protected with a buy-sell agreement is a priority. The off-year
durations of Select-a-Term allows business owners, who are rarely the exact same age, to receive
the valuable protection needed until they each turn 65.

The Select-a-Term off-year durations provide the flexibility business partners Tom and Michael
need to ensure their valuable business is protected until they each reach retirement age 65.

® Tom, 47-year-old male, Standard non-tobacco, $500,000 Select-a-Term
® 18-year term duration - to Tom's retirement age 65: $1,076.30 annual premium

® Michael, 42-year-old male, Standard non-tobacco, $500,000 Select-a-Term
® 23-year term duration - to Michael’s retirement age 65: $973.70 annual premium
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By utilizing the off-year durations offered by Select-a-Term, Tom and Michael can help ensure their
valuable business is protected until they each reach retirement age 65!

Max Issue Age

The flexibility of Select-a-Term’s off-year durations allows for longer term durations than what is
offered by nearly all primary competitors.

Mary is 58 years old and looking for the longest-term policy possible to cover her insurance needs
for as long as possible. Top competitors would be able to offer a 25-year term or a 20-year term.
With the off-durations of Select-a-Term, Mary can purchase a 29-year term policy.

® Mary, 58-year-old female, Standard non-tobacco, $250,000 Select-a-Term

® 29-year term duration: $2,591.40 annual premium

The 29-year Select-a-Term policy ensures that _ Corebridge Financial

Mary will have valuable life insurance protection _ Most Top Competitors
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! National Center for Health Statistics (NCHS) Fact Sheet,
Provisional Life Expectancy Estimates for 2022, November 2023.

Not actual cases, hypothetical examples for illustrative purposes only.
Select-a-Term rates as of 3/13/2026.
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Policies issued by American General Life Insurance Company (AGL), Houston, TX except in New York, where issued by The United States Life Insurance Company in the City of
New York (US Life). Policy Form Numbers: ICC21-19311 Rev0321, 19311, ICC21-19310 Rev0321, 19310, 19311N-33 Rev0321, 19310N-33 Rev0321, Rider Form Numbers: ICC14-14012,
14012, 14012N, ICC23-23601, 13601, 13601N, ICC14-14001, 14001, 14001N, ICC22-22995, 22995, 22995N. AGL does not solicit, issue, or deliver policies or contracts in the state
of New York. Guarantees are backed by the claims-paying ability of the issuing insurance company and each company is responsible for the financial obligations of its products.
Products may not be available in all states and features may vary by state.

All companies above are wholly owned subsidiaries of Corebridge Financial, Inc. Corebridge Financial and Corebridge are marketing names used by these companies.

This material is general in nature, was developed for educational use only, and is not intended to provide financial, legal, fiduciary, accounting, or tax advice, nor is it intended
to make any recommendations. Applicable laws and regulations are complex and subject to change. For legal, accounting or tax advice consult the appropriate professional.
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